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B.B.A. (Pai-III) Examination

306 : SALIS & ADVERTISING MANAGENIENT

Time :Three Hoursl lllaximum Marks : 80

\.8. :- (l) Attemlt ALL questions.

(2) AII questions carry equal marks.

Elaborate the features ofPersonal Selling.

Discr.rss the significance of Sales Management.
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llxplain the objectives

Define Sales Policy.

ofSales Management.

OR

3

What is Sales ltanagemenl ?

Discuss the role ofdistribution maflagement.

List out the objectives of Personal Selling.

Ilxplain the importance ofPersonal Selling.

Describe various Selling Skills.

OR

lnlerpersonal Skill is 3 ke)'to 'Brand N{anagemenl'. Disouss

I-xplain the importancc ol iashrrrn :hous.

Discuss the limitations of Sales Promotion.

I lihorrtc I\e objeclives ol Sllc; ( ampaign.

I)escribe r aLrious Lools ol Salc) Promotion.
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I_.laborale the lcchniques ol Sales l)romotion.

Explain rhe imponlnce olShow Room Promolion.

Discuss the need ofSales Promolion.

\\hat clo Iou mean b1' 'Sales Prornotion through merchandising'

L)iscuss the !adous ob.iectives and functions ofadvertising.

OR

Define Advertising and dclail out its classification.

Discuss d1e f,lrlclions ofAdvenising Agency.

txplain the shortcomings of Eleclronic Media ofAdvertising.

[)escribe Mcdia Strateg].

t)iscuss the role ol Postal l\'ledia of,\dvertising.

OR

Lxplair rhe advantagcs ol l'rint \'lcdia.

I )iscuss thc contrihrrt ion o'l elet r<ion Adr cnising.

l)cscr;bc the organisation olAdvcrtisiog Agenc).

lixplain thc demcrits of Outdoor \'ledia Advcrtising'.
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